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6 Steps to Increase
Proposal Conversions

1. Have a great introduction

The first page potential customers will read is the pricing page. Then they’ll read the introductions.
Make sure your introduction is solid and well written. Personalise it and target it at the reader by
repeating back what you know about them.

2. Stay away from jargon

Focus on benefits and results. Using technical terms will only bore them. They don’t care about
HTML5 or what PHP framework you’re using. Tell customers what they’ll be getting from the website.

3. Use case studies

Have a few pre-written case studies from previous customers and projects on hand. If your delivery
is focused this shouldn’t be too hard. They don’t need to be long documents, just specific to the
project you’re relating them to.

4. Follow a template

Prevent proposal fatigue by using a template for your proposals and follow it. Start with an introduction
and work through the needs and wants of the business, followed by what you’re going to deliver.
Better yet, use one of BetterProposals.io’s frameworks.

5. Send it sooner rather than later

Don’t hesitate to send the proposal. Get it written and send it over while the conversation is fresh in
their mind. The longer you wait, the longer it’ll take for them to care about the results. Take a few
days to send it, but don’t wait more than a week.

Learn more by checking out Better Proposals free version here: https://betterproposals.io/

6. Make it easy and obvious what to do next

Make it screamingly clear and explicit exactly what they need to do next. Set out clear instructions on
how to proceed and what they need to do. Make it easy for them to work with you!
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